I JarvinAl

) Insightful. Cognitive. Configurable.

-Your Guaranteed Sales Multiplier

Executive Summary: JarvinAl - Key
Features for Top Management

JarvinAl is positioned as an insightful, cognitive, and configurable CRM platform
purpose-built to multiply sales outcomes. Its feature stack is designed for both
operational control and strategic foresight, making it a powerful tool for executives
to monitor, steer, and accelerate sales growth.

1. Strategic Control & Flexibility

Modular Configuration - Tailor regions, products, and sales rep assignments
with ease.

Target Setting - Quarterly targets by value and quantity, bulk upload via CSV.
Custom Sales Stages & Milestones - Adaptable to each company’s
terminology and processes.

2. Advanced Lead Management & Workflows

12 Sales Stages / 60+ Criteria - Comprehensive lead progression framework.
Automated Lead Assignment - Round-robin, postal code, or manual
allocation.

Al Nudges (Win/Loss) - Market intelligence when deals are lost.

Nurturing Workflows - Multi-channel (Meta, website, WhatsApp) with control
parameters.

3. Al-Driven Sales Acceleration

Conversational Al Assistance - Instant company, product, and collateral info.
Power Pitch Generator - Tailored sales pitches via simple prompts.

Al Analysis of Sales Reps - Performance insights, gap identification, and
recommendations.

4. Deep Market & Customer Insights

Competitive & Ads Analysis - Insights from Google Ads, Trends, Meta Ads.
100+ Analytics Dashboards - End-to-end Bl for data-backed decisions.



o Deal Flagging Workflow - Early warnings on at-risk opportunities.

5. Seamless Integrations

o Al Platforms - OpenAl, Perplexity, MetaAl.

« WhatsApp Cloud API - Full-featured Ul for lead gen, conversations,
workflows, and CRM integration.

« Google Calendar Sync - Direct client meeting scheduling and tracking.

6. Operational Efficiency & Automation

« Quotation Management - Multi-quote generation, approvals, and sharing.

o Automated Daily/Weekly Summaries - Email/WhatsApp-based updates for
executives.

« Weekly Cadence Module - In-CRM reviews, eliminating need for external
trackers.

7. Differentiated Features

e SLM-based Conversational Al Chatbot - Customer query handling on
websites.

o Al-Based Lead Updates - Quick, intuitive status updates.

« Sales Rep Reminders - Email/WhatsApp prompts for daily planning.

Why JarvinAl Matters for Top Management

JarvinAl not only streamlines daily sales operations but also arms leadership with
intelligence, early-warning signals, and automated oversight. It reduces manual
dependencies, provides a 360° view of sales health, and ensures that sales teams
are aligned, disciplined, and proactive—all while equipping executives with real-
time summaries and strategic insights.




